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June Sales in 44 States 
And District of Columbia 
Running 14% Above May 


Much of Gain Attributable to Ford’s Return to Pro- 
duction; Total for Month Estimated 
At 150,000 


Detroit, July 29.—With the release of June sales figures 
by R. L. Polk and Company today covering 44 states and the 
District of Columbia, we get a fairly complete picture of that 


month’s distribution activities. 
territory indicated is 145,201 passenger car units. 


The June total sales for the 
This com- 


pares with 127,929 sales in the same area in May, 1932 and 


with 195,952 in June, 1931. 

While the sales of the new Ford 
models accounted for much of the 
gain in June over May this year, the 
total for that company did not reach 
the level of June last year. In the 
forty-four states and the District, 
Ford sold 51,869 passenger cars in 
June this year, against 22,850 in 
May, June, 1931, sales for this com- 
pany amounted to 56,022 units. 

On the basis of these figures the 
total June sales will amount to 
somewhat over 150,000 passenger 
cars, in comparison with 129,823 in 
May. Both these figures are without 
the Georgia totals, not yet available. 


CUMMINS REPORTS 
TRUCK MAKERS NOW 
BUYING “DIESELS 


Columbus, Ind., July 29. — The 
Cummins Diesel Company reports 
that the six-cylinder automotive 
type of the Cummins Diesel has 
been adopted by the Indiana Motors, 
Robert Gotfredson Motor Truck 
Company and Gramm Motors, Inc., 
who are about ready to offer a 
special designed Diesel equipped 
chassis. It is announced also that 
several other truck manufacturers 
are in position to.supply a Diesel 
truck to users who specify the 
Cummins Diesel. 

The Edward G. Budd Manutfac- 
turing Company, Philadelphia, have 
also placed orders with Cummins 
Engine Company for the six-cylin- 
der model H engine; these for use 
in the pneumatic tired rail cars 
which are being made by the Budd 
organization, according to the an- 
nouncement. 

In addition to the above this en- 
gine is being designed into such 
equipment as locomotives, tractors, 
pumping units and other industrial 
and contractors’ machinery. As a 
result of the orders received for 
their engines the Cummins Engine 





(Continued on Page 7) 


CASCO WINS SUIT 
ON FENDER GUIDE 


Bridgeport, Conn., July 29.—The 
Casco Products Corporation, this 
city, manufacturer of the Casco 
fender guide and other automobile 
accessories, has won its first action 
directed at the makers of infringing 
fender guides. In an opinion filed 
recently the United States District 
Court for eastern New York found 
against the defendant concern, the 
GMCO Manufacturing Company of 
Long Island City, N. Y., ruling the 
Casco patent valid and infringed. 

At the trial the defendant relied 
upon many devices which could be 
secured to the edge of the fender, 

’t the court held that in none of 


(Continued on Page 4) 














JOHN N. WILLYS CALLS 
ON PRESIDENT HOOVER; 
SEES REVIVAL AHEAD 


Washington, July 29.—John N. 
Willys, chairman of the board of 
Willys-Overland, called upon Presi- 
dent Hoover yesterday. He told the 
President that he detected definite 
signs of general improvement, but 
believed the process of revival would 
be slow. 

Mr. Willys remarked on the re- 
luctance of the average citizen to 
spend money, a condition that has 
been noticeable in the automotive 
sales field. He believes that in- 
creased buying will be noted before 
very long. 

Interviewed by 





_reporters Mr. 





(Continued on Page %) 


FISHER BODY TO CLOSE 
FOR SEASON INVENTORY; 


DIE MAKERS ARE BUSY’ 


Pontiac, Mich., July 29.— The 
Fisher Body Company will close 
next week for its regular summer in- 
ventory-taking period. 

The die-making departments of 
the Pontiac Motor and Fisher or- 
ganizations are busy on _ experi- 
mental work in connection with 
various units to be incorporated in 
the Pontiac models for 1933. It is 
believed here that both these plants 


(Continued « on Page 2) 


IMPROVED RUBBER 
PRICES BRING CHEER 


Washington, July 29.—The gradual 
strengthening of the prices of raw 
rubber has been one of the most en- 
ecouraging features of raw materials 
field, according to E. G. Holt, chief 
of the rubber division of the Com- 
merce Department. 

At the close of last week the price 
of raw rubber stood at 2.95 cents per 
pound in comparison to prices of 2.78 
cents on July 15, 2.68 cents on July 
8 and 2.62 on June 18. The lowest 
rubber quotation of the year oc- 
curred on June 9 and 10 when the 
price stood at 2.56 cents per pound. 

Indications of further reduced 
production on plantations in the 
Middle East, and the sudden dis- 
covery that stocks of rubber in 
Singapore June 30 were 18,000 tons 
lower than originally reported, Mr. 
Holt points out have contributed to 
the advance in the price of crude 
rubber, rather than definite signs of 
increased rubber consumption, al- 
though United States June con- 
sumption figures as announced were 
much above trade anticipations. 





Sinsabaugh Reports Detroit 
Production Slower in July 





G. M. EXPERIMENTING 
IN CONSOLIDATION 
OF CAR DEALERSHIPS 


Pontiac, July 29.—General Motors, 
realizing the necessity of consolidat- 
ing competing dealerships within a 
city, has started an experiment in 
Pontiac and Detroit which may 
have a nation-wide effect. The 
movement points to an eventual 
consolidation in the hands of a few 
dealers of General Motors products. 
Thus, eventually all Buick, Pontiac 
and Oldsmobile franchises may be 
placed in the hands of one dealer, 
facilitating B-O-P business. The 
same may become true of other 
units of the corporation. 

Effective August 1, the Buick Mo- 
tor Car Company has authorized the 
D. I, Oliver Cadillac Company here 
to be local Buick dealers. The com- 
pany will be the only Buick dealer- 
ship in the city and will handle 
Cadillacs, in addition to the Buick 
line. Several consolidations in the 
Detroit area point to a similar con- 
solidation of dealerships. 

Rather than have a number of 
General Motors’ dealers losing 
money, the corporation is combin- 
ing dealers into a few money-mak- 
ing concerns, It is said this is be- 
ing done to permit better service, on 
the theory that a dealer who owns 
his own building and is making 
money can provide service cheer- 
fully, instead of scrimping on it be- 
cause it would place him more in 
the red. Illustrating, it is said that 


(Continued on Page 4) 


AUSTIN ADDS DOUBLE 
AREA BANTAM VAN TO | 
ITS COMMERCIAL LINE} 


Butler, Pa., July 29.—The Amer- 
ican Austin Company of this city 
is announcing what is called “the 
double area” Bantam van. This de- 
velopment consists of a screen shelf 
across the middle of the body of this 





|little Austin business wagon, mak- 
ling double floor space and permit- 


ting the merchant to carry double 
loads of his goods. 

The base price of the Bantam Aus- 
tin is now $395, and the manufac- 
turer calls attention to the low de- 
livery cost on this car, because of 
the possibility of loading the model 
eight to a car. It was also an- 
nounced that one distributor has 
sold 300 Bantams since March 
last. 


15 | 





CHICAGO HAILS 
SCRAP PRICE LIFT 
AS FAVORABLE SIGN 


Chicago, July 29.—A 50-cent rise 
per ton in the price of scrap iron in 
the Chicago district was hailed by 
automobile leaders here yesterday as 
a harbinger of better conditions 
from now on. 

R. H. Keeling, vice-president of 
Studebaker Sales Company of Chi- 
cago, in particular called attention 
to the fact that scrap iron prices 
have been an unfailing barometer 
of commerce and industry and that 
the 50-cent a ton advance just ef- 
fected is the first since January, 


een cee) 


Ford Failed to Sadek Schedule ( Outlined Earlier in 


Month; Sees 


Farm 


Hope 


in Improved 
Prices 


By CHRIS SINSABAUGH 
Detroit, July 29.—Outside of Hudson, with steam up be- 
cause of the Terraplane, production in the Detroit area this 


week was lower than at any 


previous time this month. It 


looks now as if the July count will be considerably lower than 
June’s 190,200, whereas at the start of the month there were 
some who who predicted an increase over June. 


FRANKLIN REPORTS 
MIDSUMMER GAIN; 
OTHERS CHEERFUL 


Syracuse, N. Y., July 29.—H. H. 
Franklin Manufacturing Company, 
maker of the Franklin car, reports 
a midsummer pickkup in business, 
measured by unfilled orders which 
exceed the comparable figures of last 
month by 130 per cent. 

This rise is the first since the 
spring peak and is earlier than 
under the usual rule, which does not 
call for a seasonal upturn until the 
fall months. The present favorable 
trend in Franklin business reflects 
firming markets, according to sales 
executives of the company. 

While not much actual change has 
taken place among automotive in- 
dustries in Syracuse from an oper- 
ating standpoint it is plainly evident 
that officials are in a much more 
cheerful frame of mind, in line with 
improve business sentiment, locally 
and throughout the country. 

Precision Castings Corporation, 
which ordinarily experiences a 
slowing down at this season of the 
year, is maintaining the production 
schedule at its Fayetteville plant, 
where about 300 persons are em- 
ployed five days a week. 

Plant of Rollway Bearing Com- 
pany, Inc., is being operated thirty 
to thirty-two hours a week, with 
activity centered largely upon the 
production of non-friction roller 





(Continued on Page 4) 


OKLAHOMA LEVY ON 
CONTRACT CARRIERS 
UPHELD BY COURT 


Oklahoma City, Okla., July 29.— 
The state of Oklahoma is justified 
in levying a higher mileage tz :- upon 
contract motor carriers than >on 
common motcr carriers, according 
to a decision of a three-judge Fed- 
eral court, which dismissed a bill 
of complaint of Roadway Express, 
Inc., an Ohio corporation. 

“It is contended,” said the opin- 
ion by District Judge Kennamer, 
“that the statute discriminates in 
favor of Class A (common) carriers 
and against Class B (contract) oper- 
ators in that a mileage tax of % cent 
per mile is required of Class B car- 
riers, while only 2-5 cent per mile on 
the distance traveled is required of 
Class A carriers. 








“A mileage tax is not a privilege 
tax, but one bearing directly upon 
the use of the highways made by 
the carriers. It has been sustained 
as reasonable and valid by the 
United States Supreme Court. 





(Continued on Page 7) 


——® In contrast to other month's ends, 


no one at the factories seems to 
want to talk about July production 
but, putting this and that together, 
it would look as if there has been a 
marked decline. The drop is gen- 
erally credited to a reported falling 
off in Ford production. The rumor 
persists that Dearborn and its allied 
assembly plants are materially slow- 
ing down and that the July total 
will be far under that of June. 

There is every reason to believe 
that Plymouth has slowed, Although 
the daily count is far from being dis- 
couraging, all thing considered. For 
most of the year Plymouth has been 
going at a pace that astonished the 
rail birds. Chevrolet is not saying 
anything. But it is reported that its 
July output will be approximately 
what it was in June. 

Sales managers, however, see hope 
ahead for a pickup in retail sales, in 
the fact that prices of farm com- 
modities have been increasing of 
late, which means more money for 
the farmer who has been out of the 
automobile market for a long time. 
Let the ruralites start buying and 
the factory executives say this re- 
sponse will be reflected in increased 
automobile production. 

Reports from the field this week 
show that while sales to dealers 
have decreased, retail deliveries have 
been better. This indicates that 
dealers stocks most likely are re- 
duced to the limit and that deliver- 
ies have been made frorh the floor 
without replacement orders going 
through. 

It is yet too early to get a line on 
the reception given the Terraplane 
by the buying public. The factory 
will not get reports on this until 
next Tuesday, when there will be 
the first checkup. It is said, how- 
ever, that there are indications of 
many sales, in consequence of which 
it is reported production will be 
tripled in August. 


COURT DENIES ORDER 
TO STOP ENFORCEMENT 
OF TEXAS OIL BAN 


Tyier, Tex., July 29. — A three- 
judge Federal court here has denied 
the petitions of E. Constantin and 
J. D. Wrather, et al, for a temporary 
restraining order against the Texas 
Railroad Commission, the attorney 
general, et al. to prevent enforce- 
ment of restrictions against oil pro- 
duction. 

It was explained by the court that 
the parties have agreed that a tem- 
porary restraining order issued 
against the so-called martial law 
defendants, Gov. Sterling and 
others, is to remain in force, pend- 
ing the decision of the Supreme 
Court of the United States on an 
appeal by the defendants. 








AUTOMOTIVE DAILY NEWS, SATURDAY, JULY 30, 1932 








Bert Dingley (right), new vice-president in charge of sales of the Marmon-Herrington Company, manu- 
facturers ef a complete line of all-wheel drive motor trucks, with A. W. Herrington, president of the company. 
The two are with a new 200 horse pewer Marmon sixteen convertible sedan, produced in the same factory as 


Marmon-Herrington trucks. 


Activity in the Marmon- Herrington organization 


is showing a _ considerable 


increase, not only in point of orders but in point of new distributors in various parts of the country taking 


on the truck franchise. 
sisting of twelve models, ranging from two and one-half to sixty tons, 





STEEL PRODUCT EXPORT FINANCIAL NEWS. 
DROPS SHARPLY IN JUNE} MULLINS " MawUBAC TURING 


| Detroit, July 29——Mullins Manu- 
facturing shows for the quarter 
ended June 30 net loss of $15,270 
after taxes, interest and deprecia- 
tion. This compares with net profit 
in the preceding quarter of $16,623, 





Washington, July 29.—Following 
three months of consecutive gains, 
exports of iron and_ steel products 
dropped to 52,081 tons in June, com- 
pared to 80,477 tons in May and 75,- | 
577 tons in June, 1931, the Depart- 
ment of Commerce announced to- 
day. 

Exports for the first six months 
of this year totaled 321,755 tons, 
compared to 565,261 tons for the 
Same period last year, a decline of 
253,506 tons. Japan was the leading 
market for the month, taking 18,905 | 
tons of scrap iron and other items, | 
making a total of 21,007 tons. 

Shipments to Europe alone rose in 
June, as compared with May, being 
1,771 tons, compared to 1,644 tons in 
May. 
Trade with the countries of North | 
and Central America and the West 
Indies amounted to 36 per cent. of 
the June total. 


FISHER BODY TO CLOSE 
FOR SEASON INVENTOR 
DIE MAKERS ARE BUSY 


and net profit in the June quarter 
|of 1931 of $54,538, equal after divi- 
dend requirements on the $7 pre- 
ferred stock to 4 cents a share on 
|100,000 no par shares of common. 
For six months ended June 30 net 
profit was $1,353, after charges and 
taxes, equal to 4 cents a share on 
28,775 shares of $7 preferred stock, 
comparing with net profit in the 
first half of 1931 of $84,239, or $2.93 
a share, on the preferred stock. 





THOMPSON PRODUCTS 

| Cleveland, O., July 29.—Thompson 
| Products and subsidiaries for the 
|}quarter ended June 30 report net 
‘loss of $19,301 after taxes, interest 
jand depreciation. This compares 
|with net profit, in the preceding 
e| quarter of $6,050, equa) to $1.63 a 
y| Share on 2,715 shares of 7 per cent. 
| preferred stock, and net profit in 
|} the June quarter of 1931 of $103,196, 
| equal after preferred dividends to 37 


equal to 57 cents a share on 28,775} 
shares of $7 no par preferred stock, | 


. }cents a share on 263,160 no par 
(Con : | cen 

Continued from Page 1) | Shares of common stock. For six 
will get under way on production | months to the same date net loss 


within the next sixty days. 


| was $13,251 after taxes, interest and 
net 


There are various rumors afloat | depreciation, compared with 
here as to what features will be em- | profit in the first half of 1931 of 
bodied in the Pontiac models for | $138,254, equal after dividend re- 
next year, but no officia] hint has | quirements on the preferred stock to 
been given out and any stories heard | 48 cents a share on the common 





are purely conjecture. 


NEW LINCOLN BRANCHES 


SUPPLANT CHICAGO DEALER | 


Chicage, July 29.—A radical de- 
parture in policy here has just been 
inaugurated by the Lincoln division 
of the Ford Motor Company, through 
the opening of three retail sales and 
service branches in this area, each 
of which supplants a dealer. James 
Van Etta, for years identified with 
Lincoln, first in Chicago and more 
recently in Boston and New York, 
has returned from the latter city to 
take on his duties as retail sales 
manager. His headquarters are at 
the Automobile Row branch in Chi- 
cago, 2229 South Michigan Ave 

Van Etta today announced also 
the appointment of Dan Ganey as 
retail sales manager of the Evans- 
ton branch, 1822 Ridge Ave., and of 
Eugene Silver in the same capacity 
at the Oak Park branch, 535 Madi- 
son St. Ganey and Silver formerly 
operated the Triangle Motors, Inc., 
Lincoln dealers, whose main estab- 
lishment, at 2229 South Michigan 


Ave., now serving as the main fac- | 


tory retail branch in Chicago. 


HARLIEN MOTORS ADDS 
“PONTIAC TO LINE 


Mich,, July 29.—C. D. 
Harlien, president and _ general 
manager of Harlien Motor Sales, 
who has sold and serviced the Buick 
and other leading makes of auto- 
mobiles in Detroit since 1917, an- 
nounced this week the expansion of 
his organization to include both the 
Buick and Pontiac lines. 





Pontiac, 


| stock, 


TRANSUE & WILLIAMS 
New York, July 29.—Transue & 
| Williams Steel Forging reports for 
|the quarter ended June 30 net loss 
|of $23,304, after taxes and deprecia- 
ltion, comparing with net loss of $3,- 


398 in the preceding quarter and 
| net loss of $36,071 in the June 
|quarter ci the previous year. For 


six months to June 30 net loss was 
$26,702 after charges, taxes and de- 
preciation, against net loss of $72,- 
320 in the first half of 1931. 


REYNOLDS METAL 

New York, July 29. — Reynolds 
Metal declared a quarterly dividend 
lof 25 cents a share on the no par 
|common stock, against 37% cents a 
share paid formerly Payment is 
due September 1 to stock of record 
August 15. For the first six months 
of 1932 earnings, after all charges 
and inventory adjustmenis, are esti- 
mated at $505,000, or 66 cents a 
share during the same period of 
1931, compared with $1.03 a share. 








KELLY-SPRINGFIELD 


field Tire for six months to June 
30 reports net profit of $57.01 after 
taxes, depreciation and _ interest, 
comparing with net loss of $281,436 
in the first half of 1931. For the 
same period in 1931 operations re- 
sulted in net loss of $281,436. 


ST. JOSEPH LEAD 


New York, July 29.—Si. Joseph 
Lead reports for six months to June 
30 profit from operations of $16,418 
before interest and expense on 
funded debt, depreciation and de- 
pletion. After deduction of interest 


The Marmon-Herrington Company recently announced a complete new truck line, con- 


| 
| and expense on funded debt. depre- 

ciation and depletion, loss for the 
| period was $1,448,557. 


BUCKEYE STEEL CASTINGS 
| Cleveland, July 29.—Buckeye Steel 
Castings declared a 25-cent quar- 
terly dividend on the no par com- 
mon stock, payable August 1 to 
holders of record July 26, against 50 
cents a share paid previously. 


| MACHINE TOOL CORP. 
| New York, July 
holders’ committee for the Consoli- 
dated Machine Tool Corporation of 
America, of which Benedict J. Baker 
is chairman, has issued a further 
notice asking for additional] deposits 
of the bonds. Deposits of $1,138,000 
of the outstanding $2,231,800 first 
mortgage, twenty-year, 7 per cent. 
sinking fund bonds of the corpora- 
}tion have been received, the notice 
|stated. If further amounts are re- 
ceived, it was indicated, it will facili- 
|tate the formulation of reorganiza- 
_— plans. 





LEAD PRICES 

| New York, July 29.—Increasing de- 
mand for lead caused by the record 
low price at which the metal has 
|} been selling recently, brought about 
la further advance in price yester- 
| day. American Smelting and Re- 
| fining Company, the leading inter- 
lest, posted an advance of 15 points 


29.—The bond- | 


| 
| 


| 





| 
| 
| 
} 


| old. 


|to a new quotation of 2.95 cents a | 


pound. 


“JOHN N. WILLYS CALLS 


ON PRESIDENT HOOVER; *‘*"‘* 


SEES REVIVAL AHEAD 


(Continued from Page 1) 
Willvs said that he had been urged 


Willys-Overland Company on the 
right side of the ledger. “I prefer 
to get out of the red ink first,” Mr. 
Willys said, “and we shall get back 
into black ink figures before very 


long.” 


|DEMORET MOTORS TAKES 
BUICK AND PONTIAC 


which has just been appointed dis- 
tributor for Buick and Pontiac in 
this territory. 

This concern recently moved into 
the Vine Street location after oper- 
ating on Wyoming Avenue in Lock- 
land for a good many years. 





VIN SCULLY RETURNS 





New York, July 29.—Kelly-Spring- | 


Chicago, July 29.—Vincent A. 
Scully, vice-president and _ sales 
manager of Chicago Rivet and Ma- 
chine Company, has resigned, effec- 
tive August 1. He is returning to his 
old territory in the East where, in 
company with his brother, Al, he will 
represent Chicago Rivet and a num- 
ber of other well known manufac- 
turers. 

Headquarters will be 49 Loocker- 
man Ave. Poughkeepsie, N. Y., and 
the Scully Brothers will cover the 
New England and middle Atlantic 
states.” 


— SS 


| SPARKS from JDETROIT 





Statistics Show 


(ef 
The Driver’s Rights 

x * * 
Cheap Licenses 

as ” ~ 





And Now Cheer 


Chris Sinsabaugh—Detroit Editor 





HEN John Scovel, chief statistician of the Chrysler 
Corporation, starts digging he gets to the roots of 
things, which is why a most interesting and unusual fact 
has been unearthed about Dodge, one of the Chrysler units. 
Checking and double checking, Scovel has discovered 
that as of December 31, 1931, 50 per cent. of all Dodge 
vehicles produced for American consumption since the com- 
pany started building automobiles in 1914 are still being 
used, Breaking down the general figures, Scovel finds that 
70 per cent. of all Dodge trucks manufactured are stil] in 
service, and that 48.5 per cent. of all four-cylinder cars and 


trucks made for American use continue to roll over the roads. 


* *” * 

WHICH BRINGS to mind “Adam Dodge,” the first 
Dodge car off the line. This graybeard has succéssfully 
avoided the scrap pile all these years and is owned by the 
Cumberland Motor Sales Company of Nashville, which, by 
the way, was the first Dodge dealer and which has handled 
the line from 1914 to the present day. 

When you stop to consider that Dodge, in its eighteen 
years of manufacturing motor vehicles, has produced in 
excess of 1,400,000 cars and trucks, it seems to me that 
having 50 per cent. of its American distribution still in 
service is a longevity record that few, if any, company in 


the industry can duplicate. 
* *” 


STATISTICALLY minded for the minute, I bring up 
some figures that come from Nash—8,936,116 cars registered 
in the United States this year that are more than five years 
C. H. Bliss, director of Nash sales, passes out this 
information, based on factory research, and he goes even 
further by declaring that there are more than thirteen 
million that are more than four years old. 

For the benefit of the public, Bliss points out the traffic 


~ 


‘menace these gallopis are but to the dealer army all this 
'obsolescense points to a rich market when buying really 


| 


Cincinnati, O., July 29.—Ernest | 
Demoret now is sole owner of 
Demoret Motors, 7406 Vine St., 


TO EASTERN DISTRICT | lee” 


ok * x 


FOLLOWING THE TEMPO of today’s column, we 
bring up the subject of traffic responsibilities as defined by 
Judge Maher of Detroit’s Traffic Court, The judge does 
not deal in generalities—he gets specific. And it was all in 


to borrow $10,000,000 to put the|a day’s work, three different cases giving him the oppor- 


tunity to King Solomonize. 

First, says the judge, it is the motorist’s duty to look 
out for the pedestrian. 

Second, it is the duty of parents to see that their children 
are properly guided across the street. 

Third, when a pedestrian has started across the street 
on a green light and the light changes while he is in the 
street, it is his privilege to complete the trip. 

In the first case, the judge gave the motorist fifteen days 
in jail; in the second he dismissed the charge against the 
motorist, and in the third he found the driver guilty, but 
suspended sentence until it is learned how serious are the 
pedestrian’s injuries, 


*” * aK 


CONTINUING OUR TEMPOING, we beg to report 
that Secretary of State Fitzgerald has been successful in 
bringing about the advancement of the date for cutting 
se fees 50 per cent. to August 1 from September 1. 

It is expected that this will afford relief to the owners 
of more than 100,000 Michigan cars which have been laid up 
because of the high rates charged for tags. It is expected 


that many will take advantage of this reduction to again 
put their cars in service for the balance of the year. 

At the same time this is expected to help dealers sell 
new cars in August. Usually at this time of the year there 
has been a disposition to wait for September 1 and get the 
half-price on license tags. 

* - 7 

A CHEERFUL NOTE is the announcement that Mc- 

Cord’s Canadian plant is operating full time, six days a week, 


}on radiators for Ford’s Canadian plant. 








Prospect Getters Make Salesman’s 
Task Easier 


In the current issue of 
Wehmeier, vice-president and 
munity Motors, Inc., Chicago, 


the Pontiac Chieftain H. A. 
general manager of the Com- 
explains his company’s method 


of utilizing prospect getters to help its salesmen, as follows: 


“Prospect Getters are just 
the name implies, persons who se- 
cure prospects for retail salesmen. 
Factories multiply their efforts by 
having dealers. Dealers in turn 
multiply their efforts by having 
salesmen, Salesmen can, in turn, 
multiply their efforts by having 
prospect getters. The plan is 
sound and its importance is unmis- 
takable. 

“Each of our salesmen has a 
minimum of ten prospect getters, 
and the accompanying diagram 


serves to show how these improve 


our effectiveness. 


“The theory of having prospect | 


getters is nothing new. The only 


trouble with it as far as our organ- | 


ization is concerned, has been that 
any plan we used in this connec- 
tion just didn’t work, or worked for 
only a short time. 

“We used to do what every other 
dealer did—go out and ask a lot of 
people to be on the lookout for 
prospects. We promised them some 
sort of renumeration, which some- 
times they got in full and sometimes 
only in part, and having lined up 
these prospects getters we more or 
less forgot about them. We didn’t 
contact them to see if they were 
working, and we didn’t encourage 
or help them. 

“In other words we didn’t attach 
enough importance and significance 
to these prospect getters. All that 
has changed now. Nowadays we 
rely more and more on their efforts 
and after a lot of experimentation 
we have found an effective plan for 
utilizing them to our practical ad- 
vantage. 

“First of all we make more careful 
selection of our prospect getters per- 
sonnel, Insurance men, milk wagon 
drivers, policemen, garage-men, fill- 
ing station attendants, etc., are all 
prospect getters. But among these 
there are those who can and will 
give us results and those who will 
not. 


temperament and personality. 

“We find the right men and then 
we do a job of selling on how easy 
it is for them to make an extra $40 
or $60 per month, and we show 
them how they can find real leads 


simply by a bit of diplomatic ques- | 


tioning. Then we bring the new 
employee to our showroom and sell 
him on our product and our service 
facilities as well as our organization. 

“After that we sign up a bona fide 
contract with the man, covering the 
payment of his commissions so there 
is no doubt about the conditions un- 
der which he works or the fact that 


he will get his earned commissions. | 


When we finish the above procedure 
we inevitably have an enthusiastic 
addition to our sales force and it 
now becomes our first duty to keep 
this employee alive and functioning. 

“Consequently we have arranged 
a full follow-up on these prospect 
getters. Our dealers keep a full rec- 
ord.of each prospect turned in. Each 
morning, checking over the activi- 
ties of the prospect getters is a part 
of the sales meeting procedure. 
Salesmen must call on these pros- 
pect getters regularly. Our branch 
managers and dealers must know 
and cultivate them and follow them 
up by telephone or personal contact. 
If the prospect getters fail to sub- 
mit prospects during a reasonable 


—————————— 


We therefore make a strenu- | 
ous effort to pick men with the right 





for each hundred salesmen, and just 
now it means 3,000 prospect getters 
for the 300 salesmen we shall soon 
and maintain a group of ‘live’ pros- 
pect getters are important to us. 
At present we trace almost 25 per 
cent. of our sales to their efforts.” 


Denver Dealers 
Boosting Sales 


By IRA R. ALEXANDER 
Denver, Col., July 29.—Denver au- 
tomobile dealers report that hard 
work these days is serving to boost 
sales, and, while there have been bet- 
ter summer seasons, business here is 
far from discouraging. There are 


plenty of prospects for cars, but due 
to present business conditions a cer- 
tain per cent. of these prospects can- 
not purchase just at the present 
time. Thus a prospect list that will 
mean many sales in the future is 
being built up by local automobile 
men in their search for buyers to- 
day. 

There is a good demand for used 
cars, and many of the prospects 
that otherwise would purchase new 
cars are entering the used car mar- 
ket, which, as the dealers point 
out, is one good point in favor of 
the business depression, as it is en- 
abling automobile merchants to clean 
up used car stocks. Some local 
dealers report that used cars priced 
around $200 are selling best, while 
others say that cars priced between 
$75 and $100 are moving faster. 
Still others report used cars priced 
around $300 moving well. That price, 
however, seems about the limit in 
the used car market in Denver. 

A. S. Brodhead, vice-president of 
Tom Botterill, Inc., Hudson and 
Essex distributors, feels that Den- 
ver sales show better than those of 
the country as a whole. However, 
he feels that there has not been 
any great change in business in the | 
last few months. | 

Mr. Brodhead just returned from | 
a trip to the factory in Detroit. He} 
is enthusiastic about the advertis- | 
ing trip that the distributors for his | 
company are going to conduct. It is} 
|to be called the Big Parade, and} 
cars from all sections of the coun- 
| try will be sent out. Mr. Brod- 
head is of the opinion that this will | 
}eventually increase sales. 

To help their business along all! 
|; Chevrolet dealers are running spe- 
cial service specials this season. I. 
|H. Eppinger, sales manager of} 
Baptie Chevrolet, this city, suggests 
that the trouble with many places 
jis that the expenses have not been | 
reduced to accord with the present | 
situation. 
| Opinions along automobile row in| 
this city vary as to how good or bad | 
business for automobile dealers is at | 
| the present time. All in Denver) 
| are doing all they can to boost} 
sales. There are some dealers re-| 
porting business fairly good, others | 
say there is considerable slump as | 
compared with former years, but all | 
are sure that just as soon as busi-| 
ness begins to pick up in other lines 


| 
| 
| 
} 
| 
| 
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ROCKNE 


SPONSORED AND 
GUARANTEED BY 


STUDEBAKER 


44.972 GAIN 


in deliveries 
fo customers: 


AIN follows gain in the sensational upward sales climb 
of the sensational Rockne. 





During the second 10-day period of July, deliveries from 
dealers to customers in 85 key city points were 44.9% ahead 
of the first 10 days. 


This sweep of the Rockne from nowhere to a command- 
ing position in the industry has taken place in a little more 
than six months. 


And the Rockne had to sell itself on its merits to every 
buyer. It had no large body of former owners to draw from. 


Match the Rockne in every detail of appearance, perform- 
ance and equipment against the other low-priced cars and 
you'll understand why everywhere, everyone who tries the 
Rockne, wants the Rockne. 


Behind the Rockne stand all the resources, experience and 
pride of the 80-year Studebaker organization. And because 
it’s sold through dealers only, there’s plenty of good terti- 
tory open even in large cities. Write or wire for details of 
the unusually equitable Rockne franchise today! 








llength of time we cancel our con-| there is going to be a big sale of 
tract with him. In short we develop | automobiles—new automobiles. Right 
and maintain a group of “live” pros- | now the majority of buyers in the 
pect getters. | Denver market are selecting used 

“For every salesman at least ten/|cars, but just as soon as the de- 
qualified prospect getters. That | pression begins to let up sales are | 
makes a thousand prospect getters going to swing to new Cars. | 






ROCKNE MOTORS CORPORATION 


(A Studebeker subsidiary company) 
DETROIT, MICHIGAN 















Closed bodies wired for radio, 
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This department is devoted to the interests of the retail sales divi- 
sion of the industry. Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that will Be oi 


help you in your werk on the firing line. It wants you to pass on esa 
Pe ae eee occa card ane || MM ea ea 
SILENT SECOND SPEED... NEW SWITCH- 
4-POINT CUSHIONED POWER 


















let us get it ready for publication. Your achievement or your mistake 
may help another salesman to make sales or avoid errors that cost 
you commissions, 

Dealers read this page. Give us the benefit of your reactions on 
these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 







KEY STARTING . 
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Temper Justice 


PON a recent occasion a court in an eastern city fined 

a car owner $5 for illegal parking. The man had left 

his car outside his residence all night, which happened to be 

against a local statute. In this particular case the defendant 

was unable to pay his fine and had to serve two days in jail. 

He told the court that he had been without employment for a 
year and a half until about a week ago. 

There is no question that the judge in this case handed 
out strict justice. We do not quarrel with statutes that would 
abolish this sort of permanent parking on city streets. Not 
only is such parking a cause of inconvenience, but it is posi- 
tively a source of danger under certain conditions. In passing 
sentence the judge remarked that a man who cannot afford 
to rent a garage should sell his car, 

We do believe that in the present condition of the 
country, cases may come up where strict justice may be 
appropriately tempered with mercy. In many instances a 
person either unemployed or at best partially employed will 
be dependent on his car for any chance that he may have 
for gainful employment. Under ordinary circumstances he 
may not be in a financial position to maintain a car, but the 
conditions of his profession or trade may be such that he 
must have transportation, if he is to continue to earn even 
a small amount. To force a person in this position to hire 
a garage might make further employment impossible. 

It all comes back to the fact that the motor vehicle in 
many cases is not a convenience or a luxury, regardless of 
how little money its owner may have, but a positive necessity 
if the individual is to continue to earn a living, even a 
meager one. 


Mai) subscriptions to 1926 Broadway 








We are not casting any reflection on the decision of the| 


judge in the case mentioned above, but simply calling atten- 
tion to conditions that exist at the present time, which in 
certain cases would certainly suggest the advisability of 
tempering justice with mercy. 


Engineering Trends 


O the student of matters automotive, there is a good deal 

of interesting speculation to be had from a consideration 

of the drawing boards of Detroit and other manufacturing 

centers. At the present moment the engineering departments 

ews vehicle manufacturing plants are fretting and 

ewing over their companies’ offerings for 1933. The 

foundations of the work have long since been laid, but the 

engineers are still adding refinements, subtracting costs, 

adding improvements and developing still further various 
units that seem to most of us pretty nearly perfect, now. 

What are we likely to find as the definite trends that 
will appear in the motor vehicles of 1933? 

It is absolutely inevitable that such a period as the 
present, a depression that reaches into every home in the 
country, will leave its mark even on engineering design. Cars 
that once smiled at economy of any sort, will begin to show 
the effects of engineering striving for that now inevitable 
quality. Pocketbook appeal, unless we are mistaken, is going 
to be a predominant feature of the cars of 1933. Understand 
we do not mean that our designers and manufacturers are 
going “cheap” in the meaner sense of that word. The cars 
that they offer will be cheap in the sense that the dollar 
value will be remarkable, but there will be no cheapening of 
materials, no skimping on quantity to detract from the 
appeal which they must have to survive in this market. 

There undoubtedly will be a tendency toward the lowest 
price bracket. Already Hudson has entered that great field 
with its Essex Terraplane. We shall be surprised if the 
coming announcements do not show other well known pro- 
ducers appealing to the modest pocketbooks of those who 
must have their motor transportation at the lowest cost. 

The automobile shows this year should be among the 
most interesting in the long history of our industry. 





G. M. EXPERIMENTING 
IN CONSOLIDATION 
OF CAR DEALERSHIPS 


(Continued from Page 1) 


a buyer of a $2,000 automobile 
might object to paying a quarter 
for a light bulb, which a business 
in the red would feel like charg- 
ing, while a dealer who is making 
money can provide service without 
feeling a small charge is necessary. 

The move follows the aid Walter 
P. Chrysler has been providing to 
Chrysler dealers. Lawyers are be- 
ing sent out from the home office 
of the Chrysler corporation to help 
dealers secure title to their display 
rooms and aid is being given to get 
Chrysler dealers firmly established, 
so that when better business condi- 
tions arrive they will be ready for 
them. 

At the time of the Oliver Cadillac 
announcement D. I. Oliver, owner, 
will abandon his Pontiac dealership 
in Royal Oak. Joseph Graves, 
manager of the Royal Oak branch, 
will be in charge of Cadillac and 
Pontiac sales at the Birmingham 
branch of the company, Robert 
Oliver, Birmingham manager, be- 
ing moved into the Pontiac office 
to aid in Buick and Cadillac sales. 


FRANKLIN REPORTS 
MIDSUMMER GAIN; 
OTHERS CHEERFUL 


(Continued from Page 1) 


bearings for the Ford Motor Com- 
pany. Number of employees is not 
far below normal. 

New Process Gear Company is 
developing considerable new busi- 
ness in the manufacture of re- 
placement gear parts for jobbers. 
A. A. Henninger, at the head of this 
industry, states that recently there 
has been a substantial increase in 
the number of inquiries from old 
and prospective customers. 

Brown -Lipe-Chapin Company, 
differential gear division of Gen- 
eral Motors, will resume operations 
on Monday, August 1, after having 
been shut down for two weeks, des- 
ignated as a summer vacation 
period. The operating schedule for 
August has not yet been announced. 


CASCO WINS SUIT 
ON FENDER GUIDE 


(Continued from Page 1) 


these was a fender guide disclosed 
or suggested. 

The court remarked that the 
fender guide apprises a driver of the 
width of his vehicle and aids the 
driver to drive the vehicle in smaller 
spaces, and also in parking the ve- 
hicle. 

“The device of the patent in suit 
is simple in construction and easy of 
application to the fender of a motor 
vehicle, but this does not detract 
from the inventive concept.” 


HEADS HANSFORD 
TRUCK DIVISION 
Minneapolis, Minn. July 29.— 
Perry Dean has been appointed 
manager of the truck department of 
A. T. Hansford Company, 45 12th St. 
|South, Minneapolis distributor of 
Dodge passenger cars and trucks and 
Plymouth motor Cars. 


DODGE TRUCK ORDER 


division of Dodge Brothers Corpora- 
tion, division of Chrysler Motors, to- 


from the Highway Department, 
state of Indiana, for 26 Dodge 
trucks, to be used in maintenance 
work. Eleven of the trucks are of 
two-ton capacity, with 136-inch 
wheel base, and six are of one-and- 
'one-half-ton capacity, with 131-inch 
wheel base. All are equipped with 
dump bodies. Delivery is to be made 
within ten days. 


NEW CAMP TRAILER 

Creston, Ia, July 29.—George B. 
Rex has started manufacture of 
camping automobile trailers, demand 
for this line having increased to such 
an extent that a stardardized model 
is in production, although custom 
jobs are heavy. 
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In This Corner.... 


Opinions, suggestions, complaints, criticisms, grievances or what 
have you. Open to every one to say anything, anyhow, any time. The 
communications printed in this department represent the ideas and 
opinions of our readers, They are not necessarily ours. If you have 
something to say on any phase of automotive activity, wholesale, retail 
or abusive, let us hear from you and we will tell the world. 





Urges Closed Territory 
to Stamp Out Car 
Bootleg ging 


Automotive Daily News: Over this country new prob- 
lems as well as old problems with a new intenseness are 
presenting themselves to business for an immediate solution, 
In no business is this truer than in the retailing of automo- 





biles. 
ago might not suffice now. 


The way a dealer handled his business ninety days 


Automobile dealers who have 


thus far this year kept an even keel “on paper’ have done 
a mighty fine job. Yet, even this kind of a job, when washed 
clean under the present conditions may show a loss—and 


how! 

Most dealers have made no profits 
the first part of 1932 to take care 
of the latter part of 1932. They 
stand in a predicamer.t where they 
are forced to send out an SOS to 
the manufacturer, They have suf- 
fered, bled and a great number 
have died at the hands of exces- 
sive taxes, exacting manufacturers, 
bootleggers and general economic 
conditions, 

The dealer is crowded in on all 
sides and must put up a greater 
fight than ever the rest of this year. 
In this last stand fight he must 
have the support of the manufac- 
turer. Taxes, apparently, will not 
be reduced. Neither the dealer or 
manufacturer can change the eco- 
nomic conditions. But the manu- 
facturer can get busy and work out 
plans to save the dealer every dime 
possible as between the dealer and 
manufacturer. I mean things they 
have not done yet and things they 
probably never thought of doing be- 
fore in the way of discounts and 
various charges made to the dealer. 

The one big thing that is slowly 
yet surely killing more dealers than 
any other just now is this racket 
known as bootlegging. With times 
as they are now the gross profit 
on one car may lift a dealer out 
of the red and place him in the 
black or vice-versa. This bootleg- 
ging problem is no new one. It has 
been with us for a long spell, but 
times and profits were good and we 
did not pay so much attention to 
it. The manufacturer winked at 
the racket, thinking that regardless 
of who sold the car the profit and 
the same amount of profit was 
made by it. 

The bootlegging racket has grown 
steadily stronger off the legitimate 
profit the dealer was entitled to. 
The bootlegger operates on a much 
smaller overhead and gives more for 
the used car and makes about the 
same amount of net profit. The 
bootlegger sets his own expense, not 
a penny more, the dealer has the 
manufacturers’s help. For instance, 
the manufacturer will put on a big 
mailing campaign and charge the 
expenses of said campaign to the 
dealer for that part which went 
into the authorized dealers’ territory 
and the bootlegger comes along and 
sells the cars and collects the 
profits. 

This racket must be stopped or 
the dealer army will pick up its 
gun and go home and not even con- 


Detroit, Mich., July 29.—The truck|{ scription could assemble another. 


Whether we would like to admit it 
or no, automobile franchises are not 


day announced receipt of an order|so popular in the public mind now 


as they used to be as a sound 
money-making business, there are 


ci . See = 
NEW PERFEX HEATER 


Milwaukee, Wis., July 2¢.— The 
| Perfex Corporation, Milwaukee, has 
|added a new V-front model hot 
water heater for all makes of auto- 
mobiles to its regular line. The 
new heater has a polished chromium 
plated front, constrastinz with the 
black lacquered permanent “louvers.” 
It has a swivel connection which 
permits turning it from side to side. 
The core consists of three rows of 
copper tubes. The stagger tube ar- 
rangement is used. 





too many dead _ soldiers lying 
around. Too, the pbootlegger who 
handles what he wants to handle 
when he wants to handle it has 
taught the “authorized dealer” that 
it is better to be a profitable boot- 
legger than a bankrupt dealer. 

The dealer will have to hand it 
to the manufacturer for sending a 
man around every few days to 
count his fast diminishing number 
of potatoes and for the help in cut- 
ting the expenses of the dealer to 
the bone, Now that the manufac- 
turer has had this done and car- 
ried off some of the potatoes for 
doing it, we are just wondering if 
it is not high time to see if we can 
not increase the income of the busi- 
ness. We must first get business 
and then keep the books. 

There isyonly one effective weapon 
that I know of that will reach down 
under this bootlegging trouble and 
set an authorized dealer in the po- 
sition he is entitled to and give the 
dealer’s investment the protection 
it should have—and that is closed 
territory. Closed territory for the 
next two years will not cause the 
manufacturer to lose any business. 
yet it will help save many a dealer. 
We know this plan has worked, is 
working and will continue to work, 
and is the only plan that gives the 
dealer the break he is rightfully 
entitled to. A great deal of speak- 
ing has been spoken on this subject 
—the dealers would like to see 
something done about it now. 

RUFUS C. CAMP 
Columbus, Georgia. 


COMING EVENTS 


AUGUST 
22-26—Denver, Col. American Chemical 
Society Convention. 
30-Sept. 1—Cleveland. S, A. E. Aircraft 
meeting. 
SEPTEMBER 


12-13;—Cleveland. Machine Shop Practice 
Meeting, A. S. M. E. 

15-13—Atlantic City, N. J. American Trade 
Association Executives Annual Meet- 


ing. 
19-20—Harrisburg, Pa. Pennsylvania Auto- 
motive Association Convention. 
22-23—Chicago. National Association Motor 
Bus Operators. 
22-23—Chicago. American Electric Railway 
Association Meeting. 
30-Oct. 1—Dallas, Tex. American Institute 
Mining and Metallurgical Engineers, 
Petroleum Division. 
OCTOBER 
3—Buffalo, N. ¥Y. Society of Automo- 
tive Engineers Production Meeting. 
3- 7—Buffalo, N. ¥. National Metal Con- 
gress. Sponsored by American So- 
ciety for Steel Treating, with co-op- 
eration of American Society of 
Mechanical Engineers, Institute of 
Metals and Iron and Steel Divisions 
of American Institute of Mining and 
Metallurgical Engineers, American 
Welding Society, Wire Association. 


3- 7—Washington, D. C. National Safety 
Council Meeting. 
3- 7—Buffalo. N, ¥Y. National Metal Ex- 


position, 174th Regiment Armory. 
W. H. Eisenman, 7016 Euclid Ave., 
Cleveland, director. 

1- On Foreaie. Transportation 


. A. B, 
10-14—Atlantic City, N. J. 
Association. 


Meeting, 
American Gas 


11-19—Glasgow, Scotland. Motor Show. 
13-22—London, England. Olympia Show.. 
17-22—Atlantic City, N. J. National Hard- 
ware Association, Accessories Branch. 
NOVEMBER 
14-16—Atlanta, Ga. Nationa! Tire Dealers’ 
Association, 
4—Paris. Aeronautical Show. 
DECEMBER 


2- 3—Detroit. National Standard Parts 
Association Convention, 


18-Dec. 





5- 9—New York, Annual Meeting A. 8S. 


M. E. 

5-10—New York. Power and Mechanical 
Engineering Exposition. 

5-10—Detroit. Third Annual Joint Trade 
Show, National Standard Parts As- 
sociation and Motor and Equipment 
Manufacturers’ Association, Conven- 
tion Hall. 
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“Fi ‘er up Mister. we're in a hurry” 





Advertiser: Texaca 

Agency: Hanff-Metzger, Inc. 
Space: 4-Color 2nd Cover 
Reader Interest: 35% better than 
average page 
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Developed for fire engines—Yours ot no extra price Age wy: " Adverti ing Co., = Black & White Pore Go 
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New Texaco 
among “Best Read” 
of 3 magazines... 


Fire 


But highest rating of all 


zs achieved in Liberty 


Margin of attention in Liberty 
22%7o greater than even record 
rating in second weekly, 35% 

reater than record rating 
in third. 


oe copy appeal for a 


new type product, Texaco 
ratings shoot up to their high- 
est point since these tests began 
eleven weeks ago—not merely 
once, not twice, but three sep- 
arate times in a row. 


The week of July 9, this new 
type Texaco ad appeared in 

ollier’s. The Percival White 
Incorporated investigators in 
Kingston, N. Y. went over 
every page of that issue with 
50 men and women who had 
read it. Each editorial and 
advertising item was checked 
impartially as having been 
remembered or read. 


When the figures were tab- 
ulated, the Texaco page was 
found to have rated second 
only to the back cover in Col- 
lier's: 78 per cent higher than 
the average page in all three 
weekly magazines. 

This week (July 16 issues) 
the same Texaco ad appeared in 
The Saturday Evening Post and 
Liberty. In Poughkeepsie, N.Y. 
the Percival White Incorpor 
ated investigators made their 
regular page by page count of 
things remembered or read by 
50 persons who had read that 


Liberty. ec 0 America’s 


issue of the Post....and by 50 
persons who had read that 
issue of Liberty. 


Twice again, this new Texaco 
ad rated high. In the Post, it 
took third place after the back 
cover. In Liberty it was sec- 
ond only to the back cover, 
35% above the average page 
in all three magazines that 
week, 117% above the average 
page in all magazines the pre- 
ceding week. 


A good copywriter can write 
an ad that will enjoy high at- 
tention value wherever it runs. 
But the help of a gos ~ 
buyer enabled this ad (in Lib- 
erty) to win the attention of 
22% more persons than even 
its successful twin inthe second 
weekly and 35% more persons 
than its also successful twin in 
the third weekly, according to 
the 3 reader-samples studied. 


This possibility of 
a 22% to 35% more 
real circulation 
without extra cost 
—confirmed by con- 
tinuous discovery of 
identical facts week 
after week for eleven 
consecutive weeks 
—is assuming stead- 
ily increasing signi- 
ficance in the minds 
of advertisers who 
realize that new 
conditions demand 
new adjustments in 
thinking and action. 
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Liberty Gains 26% 
Advertising Revenue 


First 6 Months 1932 
Over Last 6 Months 1931 


Second weekly loses 5% 
Third weekly loses 4% __ | 

















All page ads in Liberty | 
stopped on average: 


This week ( July 16 issues) 
38% more persons than in second 
weekly 
72% more persons than in third 
weekly 
Eleven weeks (to date) 
21% more persons than in second 
weekly 
57% more persons than in third 
weekly 









Best Read Editorial 
Contents Prerequisite to 
Best Read Ads 


Average Fiction Story in Liberty 


Per Cent Better Per Cent Better 
Read ThanIn Reed Than Jn 
Second Weekly Third Weekly 












Week of ‘ 
July 16 Same 6% less 
Averagetodate 5% 28% 

(11 weeks) 





Average Feature Article In Liberty 
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TRUCKING AND BUS 
OPERATION DEVELOP 
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kL 
STEADILY IN JERSEY oo ok La aile| 2. | 2 | #3 & » |? 3 
a re “|s.. g8is| of | 3 | ge = 34 2 5 
Motor truck operation in New Jer- Sn = : = g s Z se 6 3 = a 3 
sey, due to elimination of unfavor-| 00... a) > L n , a = Zz Oo < 
able legislation through the efforts| Auburn 8-100 | 3675 | 127-136 | Lye | Dole |L |8|3 x4% | 268.6; 5.26 | 288 | 100 j*Alum |5}Pur No|Str AO 
ot the tte Sok ‘can of New| Auburn 12-160 | 4465 | 133 | Lye | Dole | HO |12 | 3%x4% | 391.1 | 5.50 | 46.8 | 160@3400 I*Alum |4/ Pur Ste | Str AC 
Sybil] Oem Ne TE ase rar gee [ae 13 Re Ne ng 
da with 1 d 1930. Based on Buick 32-50 | 3450 | 114 | Own | Bish- ish-Bab a O | 8 | 248x4% | = | : ‘ ar 
pie bar Ys 8 = a Buick 32-60 | 3980 | 118 | Own | Bish-Bab | O | 8 | 3ysX45g | 272.6 | 5.03 | 30.02} 95@3000; CI |5|AC AC/|Mar AOC 
registration figures, there were Buick 32-80 | 4450 | 126 | Own | Bish-Bab |} O |8| 3x5 | 344.85; 480 | 35.12 | 113@3200 CI }5}AC AC|Mar AC 
more trucks in operation last year,| Buick 32-90 | 4565 | 134 | Own | Bish-Bab | O | 8| 3y6x5 | 344.8 | 4.80 | 35.12 | 113@3200 CI = |5; AC AC | Mar AC 
as compared with 1930, and 12 less | Cadiliae 355 B | 4885) 134-140 | Own | Har | L | 8 | 3%x4}% | 3530] 538] 364 | 115@3000 | CI  =|3]/AC AC} Own AC 
than in 1929. The gain in the five-| Cagitiac 370 B | 5175 | 134-140 | Own | Har | O |12| 3%x4 | 368.0; 5.30| 46.9 | 135@3400;CI |4{|Cuno AC|DL Ac 
year period from 1926 is 13,648 units. | Caginae 452 B | 5625 | 143-149 | Own | Har |O 16)3 x4 | 452.0; 536 | 575 | 165@3400 | CI | 5|Cuno AC|DL AC 
J has been steadily de- | ee ata ene eae casein : ae sindasoai 
edteian tte aiahee touch epmadeen, | Ce | 2770 | i09_| Own | No [O16] 8%x3% | 194.0 | 620 | 263 | 60@3000| CI |3|No  Yes|Car AC 
due to its farming districts located | Chryster 6 | 3120 | 116 \§Own | Yes |b |6| Sux4% | 223.9 , 5.35 | 2535 | 82@3400 "Alum |4| Pur Yes | B&B Yes 
half way between the New York and/ Chrysler 8 | 3860 | 125 (§Own | Yes |L | 8] 3%x4¥ | 298.6, 5.20 | 33.80 | 100@3400 |*Alum |5]| Pur Yes | Str Yes 
Philadelphia markets. In addition,| Chrysler Imp. 8 ‘| —— | 135 (Own | Yes {L | 8|3%x5 | 3842; 5.20 | 39.20 | 125@3200 |*Alum | 9| Pur Yes | Str Yes 
the manufacturing plants, with their | Chrysler Imp. 8 cus.| —— | 146 $Own | | Yes |L | 8]3%x5 | | 384.8 j 5.20 | 39.20 | 125@3200 /*Alum }9; Pur Yes | Str Yes 
chief markets in New York, use| Gord (Fr. Wh, D.) | 4620| 137%| Lyc | Dole }L | 8| 3%x4% | 2986) 525 | 338 | 115@3300 |*Alum |5| Pur AC | Sch h No 
ae of railroads for the De Soto Six | 3008 | ii3 50 | Yes lb 16) 3% Zxa¥, | “F115 | 535 | 2536 | “S@3400 |* 535 | 25.35 | “5@3400 |*Alum | 4] Pur Yes) B&B yes | B&B eB yes 
Farmers in New Jersey operate | De Vaux 6-80 | 2810 | 114 | Con | Dole [Ly | 6 | 3%x4 | 214.7 | “| 5.20 | 27.34 | 75@3600 | Alum [4]— yes | Til | _AC 
14,753 motor trucks, or 11 per cent.| Dodge Six r L | 3084 | 114%/sOwn | | Yes iL | 6] 3%x45_ | 217.7 | 5.35 | 25.3 35 | 79@3400 |*Alum |4|Pur Yes Car Yes 
of the total in the entire state.| Dodge Eight D K | 3488 | 122 |§$Own | Yes 'L | 8 | 3%4x4% | 282.1 | 6.20 | 33, 80 l 100@3400 |*Alum | 5| Pur Yes | Str ‘Yes 
Tractors on farms in 1931 totaled! Essex Terraplane | 2400 | 106 | Own | —— }L | 6 | 2$9x43, | 193.0 | 5.80 | 20.7 70@3200 | Alum |3 {No Yes es T Mar Yes 
8,088. | Essex-Gr. Su. 6 Std.) 2870 | 113 |tOwn_| No |L | 6 | 2hax4% | 193.0 | 5.50 | 20.7 __70@3200 | Alum |3| No Ste | Mar AC 
; Sraters bene chown a ae —— | 2357 | 106. | Own | No |i | 4 | 3%x4% | 200.5 | 4.60 | 24.03 | 50@2600 | Alum | 3 | — — | Zen — 
re “Year ' ; 3 5@3400 | Alum | 3| — —-{DL_ = 
Ford V8 (2447 | 106 | Own |_| No L | 8]. 3y4X3%4 | 220.0 | teat | 6 | Le 
STE toate aoe ty tan cate A es | i32 "Own | Ful 1O | 6| 34x4% | 274.0 | 5.12 | 294 | 100@3100 "Alum |7| Pur Yes | Str Yes 
compared with 2916 in 1931. , Franklin V-12 | —— | 144 "Own | Ful | Oo 112 | 3%x4 | 398. 0 | 5.12 4 | 508 | 1 | 150@ 3100 )*Alum | 7 | Pur Yes s| Str yes 
Bus operation has shown the same | Graham 6 (1933) | —— | 118 | Own | Yes [L | 6 | 3%4x4% | 224.0 | 6.50 | 25.35 | 80@ 80@3400 |*Alum |7| No AC|Sch AO 
progress as is seen in the trucking | Graham 6 | 3205 | 113 | Own | Yes {L {6 3%x42 | 207.0 | 5.45 23.4 | 70@3200 *Alum |7| No AC | Sch AC 
industry in New Jersey. From 1925,| Graham 8 | 3665 | 123 | Own | Bish-Bab | L_ | 8/ 3%x4 | 245.4 | 6.50 | 31.25 | 90@3400 |*Alum |5| AC AC |DL AO 
when a total of 2,366 buses operated | Hudson Gr, 8 Std. | 3270 i119- 126-132 |fOwn | No | L 8 | 3 3 x4% | | 254.1 | | 5.80 | 288 | 101@3600 | | Alum | 5 lum | 5 | No Ste | Mar AC 
oo — until the close of 1931.| Hupmobile 216 | 3119 116 | Own | Bish-Bab | L | 6| 9%xd% | 2961 | 500 | 27.34 | 75@39200 |"Alum |4|“* Ste | Str -—~AG 
be th be total reached 6.814, the | Hupmobile 222 | 3580 | 122 | Own | Bish-Bab |L | 8 | 2t§x45% | 250.7 | 5.40 | 27.61 | 93@3200 | Alum |5/ Pur Ste| Str AC 
Oe tae a and at cee tens sae. {ee _| See 126 | Own | Bish-Bab | L__| 8 | 3r4x4% | 279.9 | 5.47 | 30.10 | 103@3200 | Alum | 5/ Pur_ Ste | Str__ AO 
nue comparies, operating 5.759 buses, | L@ Salle 245 B 4840 | 130-136 | Own | Har | L_| 8 | 3%x4ha | 358.0 | 538 | 364 | 115@3000| CI  |3)AC AC] Own AOC 
with an average of 8,000 miles; 67 in- | Lincoln V-8 | 5430] 136 | Own | Yes \L |8| 3igx5 | 364.0 | 5.23 392 | 125@2900 | Alum |5|No AC|Str AO 
terstate carriers operate 1,567 buses, | Lincoln V-12 | 5750 | 145 Own | Yes | L_ |12 | 3% x4% | 448.0 | 5.25 | 50.7 | 150@3400 | Alum |7|No_ AC | Str AC 
with an average of 500 miles. Marmon 8 } 3500 | 125 ‘Own | Yes |L | 8 | 3%x4% | 315.2 | [ ~ 6.50 | 33.8 | 125@3400 | Alum |5| Flo AC | Str AO 
Motor carriers, totaling 794, oper- | Marmon 16 | 5360 | 145 | Own | Pines | O16 | 3%x4 | 490.8 | 5.75 | 62.5 | 200@3400 | Alum | 5 | 7_ AC |Str__AO 
ate 3,225 buses, with an average| Nash Big Six | 3200 | 116 | Own | Bish-Bab | Lb | 6 | 3%x4% | 201.3, 5.10 | 234 | 70@3000 |*Alum }7| Pur AC | Str AC 
mileage of 4,881, while five electric | Nash Stand. Eight | 3400 | 121 | Own | Bish-Bab | L [8/3 x4% | 2474; 5.10] 288 | 8503200 |*Alum |9| Pur AC|Str AC 
mone nae 2200 tase - = Nash Spec. Eight | 3870 | 128 | Own | Bish-Bab | O | 8 | 3%x4% | 2608; 5.25 | 31.2 | 100@3400 |*Alum | 9 | Pur Ag | oir ag 
028. One | Nash Ady. Eight | 4350 | 133 | Own | Bish-Bab | O | 8 | 3%%x4% | 322.0; 5.25 | 36.4 | 125@3600 |*Alum |9| Pur A tr 
7 aoe oe Stee ca = — Nash Ambas. Eight) 4510 | 142 | Own | Bish-Bab | O | 8 | 3%4x4% | 322.0 | 5.25 | 36.4 | 125@3600 |*Alum |9/{Pur_ AC | Str AO 
carrying 50,200 children, at a cost of | Oldsmobile F-32 | 3035 11674] Own | No [Lb | 6 | 3i5x4% | 213.3) 5.80 | 263 | 7403200 | CI. |4]AC AC|Str AO 
$1,757,000, ; Oldsmobile L-32 _| 3165 | 116%4| Own | No |L |8|3 x4% | 2403 | 5.90| 288 | 87@3350|;cr |5|AC_ AC/|Str_ AO 
Packard Twin Six | 5635 | 142%4-147%| Own | Yes [LL (12) 3x4 | 4455 6.00 | 567 | 160@3200 |*Alum | 4 = Yes | | pm re 
| Packard Stan, 8 | 4570; 130-137 Own | Yes {LL | 8 | 3yex5 | 320.0 , 6.00 | 32.5 | 110@3200 j*Alum | 9 es es wn 
TRUCK FLEET SAFETY Packard De L.8 | 5045 142-147 | Own | Yes |L |8{|3%x5 | 384.8, 6.00 | 39.2 | 135@3200 |*Alum |9/| Yes Yes | Own AOC 
CONTEST SHOWS MORE /Packard Light 8 | 4115 | 127%) Own | Yes |L | 8| 3%%x5 | 320.0; 6.00 | 32.50 | 110@3200 |*Alum | 9/ Yes Yes | Own a 
Pierce-Arrow 54 | 4819 | 137-142 | Own | Pines }L |8| 3% Vox4 % | 366.0 | 5.05 | 39.2 | 125@3000 |*Alum | 9 | Pur Ste | Str 
ACCIDENTS FOR JUNE Pierce-Arrow 52 | 5080| 142-147 | Own | Pines }L 12 | 3%x4 | 42910 | 5.05 | 54.6 | 150@3200 |*Alum |7/| Pur Ste | Str = 
Pierce-Arrow 53. | 5395 | 137-142 | Own | Pines iL 412] 3%x4 | 398.0! 5.05 | 50.7 | 140@3200 /|rAlum | |7| Pur Ste | Str AO 
first thn ‘a last iaoae the | Plymouth | 2875 | «i112 |§Own | No | L | 4 | 3%x4% | T 196.1 | 490 | 21.03 | 65@3000 | Alum | 3 [3 | Yes AC | B&B Yes ves 
, ' Sak all Pontiac 6 | 2870; ~—S—«ALAS« | Own | |~L 1613 @3200 | CI |3|No AC |Mar Yes 
sesttont rate ts consumercial vehicles] is v0 -|sus |__| Ows_| Ye Te le] oRtan loro | sav iara | sews lor |3|No  AO| Mar Yes 
commercial vehicle safety contest | Reo Fly. Cloud “S” | 3405 | 117 | Own | Yes }L | 6] 3%x5 | 230.0 [330 | 2347 ' 8023200 )] Lo-Ex|7| Yes Yes | -| Zen Yes 
showed an increase over the previous | Reo Royale Cust. | 4650 | 135 | Own ! Pines | L 8 | 3%x5 358.0 | 5.30 | 36.48 | 125@3300 | Alum |9| Han AC | Sch Own 
month, the governor's committee on | Reo Royale 4375 | 131 | Own | Pines | L 8 | 3%x5 | 358.0; 5.30 | 36.48 | 125@3300 | Alum |9/ Han AC | Sch = 
street and highway safety announced | Reo 8-25 4050! 125 | Own _| Yes 'L | 8/3 x4% | 268.6 | 5.37 | 288 | 90@3300 |*Alum |5|Han VS jSch_ Up 
in making public the results of the | Rockne 6-65 2595., «110 +! Own | Dole LT 6] 3ix4% | 1098 | 5.00) 234 | 66@3200| CL |4|No AC | Str = 
oo ee ; Pe 6-75 3000 | 114 | Own | Dole 1L | 6 | 3%4x4% | 2053 | 5.00! 25.4 | 72@3200! CI |4\| Own AC | Str__ Ko 
he number of actual accidents | s..3.3... 452 12190 100” - ———— SES Wa CT vary YT ; 41No- Str. No 
; ; F a | Studebaker 6-55 3170 | 117. | Own ~ Dole L | 61|3%x4% | 230.0 | 5.00 | 254 | "g0@3200 | CI | 4\|No ~~ Ste | 
Caeae et tang, the month was the | Studebaker Dict, 62| 3240 | 117 Own | Bish-Bab | L | 8| 3s4x3%, | 221.0 | 5.00 | 30.0 | 85@3200|CI |9|Pur Ste | Str AO 
three previous contests ar Gf the |Studebaker Com. 71) 3545 | 125 | Own | Bish-Bab | L | 8 | 3,4x4% | 2504 | 5.20 | 30.0 | 101@3200 |*Alum |9| Pur Ste | Str AC 
cone competition to dake ‘o af nn oe Own | Dole L__| 8 j 3%x4% | 337.0 | 5.10 | 39.2 | 122@3200 */ *Alum a. | Han Ste is = 
sharp decrease in both the number | 8t#¢* LAA | 4383 | 12714; Own | No ~ | QO | 6 | 33@x4% | 241.5 | 5.50 | 273 8503150 |*Alum |7| Pur AC | “Zen bee: 
ot hours they operated. combined to | Stut# SV-16 | 4885 | 134%-145 | Own No | O | 8 | 334x4% | 322.0, 5.10 364 | 156@3900 *Alum | 9 | Pur AC | Zen 
raise the accident rate to a figure of | | Stutz DV-32 anemone C 5281 | 134%-145 | Own | | Bish - Bab | O | 8 ! 3%—x41/2 322.0 ’ 5.50 | 36.4 113@3300 *Alum _| }9|Pur_§ Ste | oe AG 
16 per 100,000 hours of operation, as | Will. -Ov'land 6-90A 2814 | 113 | Own | Yes Lb | 6) 3%x3% | 193.0 | 5.26 | 25.35 | 6503400 | Cl | 4] No AC | = bo 
compared to the previous all-time | Will.-Ov’ land 8-88A) 3250 | 121 | Own | Yes |L | 8) 3%x4 | 245.4 | 5.26 | 31.25 | 803200) Cl | 5|No Ac; T! AG 
low record of 15, first established in | Willys- Knight 66E E | 3775 | 121 | 1 | Own | Yes 1K |6{3%x4% | 255.0) 5.50 | 27.34 | 8703200 |*Alum |7/ Pur Til | Til 


April this year and 
May. 

The number of accidents reported 
in June was 448, which is nine less 


than the previous low record of 457 


duplicated in 








Cutting Costs i in Fleet Operation 


in April and 27 less than the 475) 


accidents reported in May. How- 
ever, there were only 369 fleets. with 
12,202 vehicles, competing in June, as 
against 383 fleets in April and 381 
in May, with 12,657 and 12,847 ve- 
hicles, ‘respectively. At the same 
time the hours of operation dropped 
to 2,866,822, as against 2,959,638 in 
April and 3,062,602 in May. 

The most encouraging feature of | 
the month’s report in the face of 
the increased accident rate is the 
fact that those accidents which did 
occur were confined to 2 per cent 
of the competing vehicles. 


PENNIES BUY PACKARD 
Scranton, Pa., July 29.—When BE. | 
K. Conrad, distributor of Packard | 
cars, delivered a used Packard car 
to a customer recently he had to 
call for the services of a truck to 
carry the money baci: to his office. 
The customer presented a _ big 
wooden box containing $500 in pen- 
nies. The coins were wrapped in 
1,000 packages of 50 each and the 
full box weighed 300 pounds. The 
purchaser of the car said he had 
been saving his pennies for years to 
buy a Packard. } 


|tion and the varied road conditions 


| This is the eleventh installment of 
a paper presented by E. C. Woods, 
superintendent of transport, San 
Francisco Division, Pacific Gas and 
Electric Company, at the recent sec- 
tion meeting of the S. A. E. in San| 
Francisco. 
| TRANSMISSIONS 

With the varied fields for opera- 


it is very hard to have one design 
meet all requirements. This can be 
demonstrated by a survey of the 
lumber industry in the intermoun- 
tain section and the high speed of 





| coastwise transportation, both in the 


haulage and the motor coach fields. 

Design of a transmission in which 
the ratios can be changed to meet 
the requirements of the particular 
operation is much needed. For ex- 
ample, if it were possible and prac- 
ticable to change the gear ratios— 
as is done in the differential hous- 
ings from a sub-range to an over- 
drive range and this were incor- 
porated in one gear box, then the 
manufacturer could supply the cor- 
rect speeds to meet that condition 
at a much lower cost than that of 
the installation of a complete unit 


which, 





in the majority of cases, has 


its faults. 


In operating the heavier 
we have 
trouble 

caused by the negligence of the| 
But in some of the lighter 
commercial equipment we have had 
some very poor results such as bear- 
ing failure, poor material in gears, 


ment, 
much 


drivers, 


and the like. 


Many of 
heavier 


longer. 


amount of wear 
Transmission 
course, fertile fields for speculation 
The clash gear has 
had its full share of criticism, all 
justified, but strange to say, no 


in the future. 





not 
other 


the cars should have 
transmissions so that they 
will run more quietly and stay quiet 
A material decrease in the 
is necessary. 

systems 





equip- 
experienced 


than that} ment. 





are, of 





given considerable attention to pre- | 
| vent excessive tire wear, 
| in vehicle design, and changes from | most careful check of toe-in does not 
solid to pneumatic tires and to bal- | | always 

loon tires, the adoption of six wheel 
vehicles for 34,000 pound gross loads, 
and use of four whee] brakes, 
resulted in a closer check on align- 


The subject of front end align- |} 
ment was not neglected in the past 
but recent changes in truck design 
have caused fleet superintendents 
to pay more attention to it. Among 
these changes are the increased use 
of pneumatic tires, adoption of bal-; 
loon and semi-balloon tires, and the 
trend toward four whee] brakes. The 
last, bringing with it the use of the 
reverse Elliott type of axle ends and 
inclined steering knuckle pins, has 
further emphasized the importance | 
of front end alignment. 

Another reason for the study of 








Char 


have 





| time past. 
iges | | paid to caster and camber 
other measurements, 


Large section, 


prevent undue 


However, 





Less attention has been 


and to 
the 


front tire 


wear and, when this wear continues 
in spite of routine checking, it is 
evident that some condition exists 
which is not being detected by main- 
| tenance routine. 

Axles, both front and rear, 
open to criticism on the ground of 
excessive weight and with increased 
service demands of greater speed and 
load, seem destined to grow heavier 
rather than lighter. 

With the greater loads and higher 
speeds and larger mileage covered 
per trip or per day, it is imperative 
that control of the vehicle be made 
as easy for the operator as possible. 
low pressure pneu- 
matic tires have made steering a 


are 


harder problem. Developments in 


steering gears have been satisfactory 


definite improvement is in sight. 


Use of multi-range transmissions 
is a step in the direction of greater 
number of gear changes toward the 
ideal, which has been beneficial to 
a limited extent, but open to obvious 


criticism, 


THE PROBLEM OF FRONT END 


ALIGNMENT 


Front end alignment has been 


the effect of wheel alignment on 
tire wear is the fact that present day 
pneumatic tires give mileages great- 
ly in excess of those common only a 
few years ago, and, if any tire falls 
short of this, an attempt is made to 
find out the cause. 

Toe-in, which is one of the several 
measurements of front wheel align- 
ment, is commonly checked in shops 
and it has been checked for some 


so far, but it is probable that heavier 
front wheel loads will be demanded 
which will require still further im- 
provement in steering apparatus, 
This brings up the question of 
power steering. Considerable work 
has been done in this direction, but 
much more is needed before power 
steering can be considered acceptable 


(To be continued) 
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Make and Model 


Auburn 12-160 
Austin 

Buick 32-50 
Buick 32-60 
Buick 32-86 
Buick 32-90 
Cadillac 355 B 
Cadillac 370 B 
Cadillac 452 B 


d 


Front En 


Link 
| Gear 
| Tex 
| Tex 
| Tex 
| Tex 


Del-R 
Aut-L 


Del-R 
Del-R 
Del-R 


B | Morse Del-R | 


| Morse Del-R 


Del-R | 


| Morse Del-R 
| Gear  Del-R |" 
| Chain Del-R | Del-1 
Chrysler 8 | Chain Del-R 
Chrysler Imp. 8 | Chain Del-R 
Chrysler Imp. 8 cus.| Chain Del-R 
Cord (F (Fr. Wh. Dr.) | Link Del-R 
De Soto Six | Chain Del-R 
De Vaux 6-30 | Morse Aut-L 
Dodge Six DL | Chain Del-R 
Dodge Eight D K | Chain Del-R 
~ | Morse Aut-L 


Morse Aut-L 


Chevrolet 
Chrysler 6 


PAut-L 
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OF PRESENT AMERICAN PASSENGER CAR Ms 


Transmission 


ong 

*Del- R-S Long | 
|*Aut-L Rock | WG| 
Del-R *Own | 
| Del-R ‘*Own | 
|Del-R *Own 
| Del-R 

Del-R  *C 

Del-R 

Del-R 
R |*Del-1 R 

Del-R 
| Del-R 

| Del-R 

| Del-R 
Dal -R Long 

| Del-R 7fOwn | 
TAGEL Borg 


| —_— 


Ooo00 
CO WO WW) gg] CoH 


| 
| 
| 
} 


€|O} p] OO OO!C|O00 


Del-R ° 


© Co] os] Co] Col am om am 68} to] co co co 


Own | 
\*Aut-L-S *Own | 





Essex. Terraplane 
Essex-Gr. Su. 6 
| Var-G Own 
| Var-G Own 


Ford A 
“Chain Del-R 


Ford V8 
Franklin Series 16 

| Chain Del-R 
|Link 


Franklin V-12 
Graham 6 (1933) 

| Link 

| Link Del-R 


Graham 6 
| Morse Aut- L | 


Graham 8 
[Chain Aut-L_ 


Hudson Gr.&8 

Hupmobile 216 ~~ 
| Morse Aut-L 
| Morse Aut-L 


Hupmobile 222 
Del-R 


Del-R 


Hupmobile 226 
La Salle 345 B | Morse _ 
Lincoln V-8_ | Chain Aut-L |*Ai 
Lincoln ' V- 12 Chain Aut-L 
Marmon 8 “Diam Del-R_ 
Marmon | 16 Diam Del-R 


Nash ‘ig Six | Chain Aut-L 
Nash Stand. Eight | Chain Aut-L 
Nash Spec. Eight | Chain *Aut-L 
Nash Ady. Eight | Chain *Aut-L 
Nash Ambas. ibas. Eight Chain *Aut-L 
Oldsmobile F-32 | Chain Del-R 
Oldsmobile L-32 Chain Del-R 
Packard Twin Six | Morse Aut-L 
Packard Stan. 8 | Morse 
Packard De L. 8 | Morse NE 
Packard Light 8 Morse NE 
Pierce-Arrow 54 ~~ | Chain Del-R 
Pierce-Arrow 52 | Chain Del-R 
Pierce-Arrow 53 | Chain Del-R 
Plymouth | Var Del-R 
Pontiac 6 | | Chain Del-R | 
Pontiac V-8 | Link Del-R 


Reo Fly. Cloud * ‘§*|) Chain Del-R 
Morse Del-R 


Reo Royale Cust. 
| Morse Del-R 


Reo Royale 
Link Del-R 


Reo 8-25 
| Morse. Aut-L |*At 


Rockne 6-65 
Rockne 6-75 ___| Chain | Aut-L | 
“Del-R |* 


Studebaker 6-55 | Chain 
Studebaker Dict. Cel Del-R 
Studebaker Com. Cel Del-R 
Studebaker 1] Pres. Var-G Del-R 
Stutz LAA | Link Del-R | 
Stutz SV-16 | Link Del-R 
Stutz DV-32 | Link 
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utz if Del-R 
Willys-Over. 6-90 Aj Link Aut-L 
Willys-Over. 8-88 A! Link 


Aut-L 
Willys-Knight 66E/ Link Aut-L 


*Aut-L-S Own) 
|*Aut-L-S Borg 
*Aut-L-S Rock | 


KEY TO ABBREVIATIONS 

Weight’— Austin standard 2 passenger 
coupe 
weighs 5,352. Tudor sedan 

Engine make—Con. Continental: Lyc. Ly- 
coming. ‘Air-cooled with spot tempera- 
ture control. *Thermo syphon water 
circulation. §Floating power. 

Thermostat—Bish-Bab, Bishop & Babcock 
Dole, Dole Valve Co., Chicago, Ill.; 3 ul, 
Fulton Co.; Har, Harrison; Pines, Pines 
Winterfront. 

Valve arrangement—L, 
zontal; O, overhead; K, 
HO, Horizontal Opposed 

Pisten Material—*Alum, aluminum with 
invar struts. Alum, aluminum alloy CI 
cast iron. Lo-Ex, Aluminum Corporation 
of America 

Oil Purifier—Han, Handy; AC, AC Spark 
Plug Company; Flo, Floato; Cuno, Cuno 
Engineering Corp.; ‘Pur, Purolator. 
+Using AC with Piloato attachment. 
**Using both AC and Purolator. 

Fuel Cleaner—AC, AC Spark Plug Co.; 
Stewart-Warner; Til, Tillotson; V-8, 
Sicklen. 

Carburetor—Sch, Wheeler Schebler; 
Zenith; Mar, Marvel; Car, Carter; 
Stromberg; DL, Detroit Lubricator; 
Tillotson; B&B, Ball & Ball. 

Air Cleaner—AC, AC Spark Plug Com- 
pany; AM, Air Maze; Un, United; Til, 
Tillotson. 

Front End Drive—Link, Link Belt; Tex, 
Texolite; Cel, Celeron; Diam, Diamond 
Chain; Morse, Morse Chain Company; 
Var, various makes of chains; Var-G, 
various makes of gears. 

Ignition, Generator and Starter—Aut-L, 
Auto-Lite; A-L, Auto-Lite; Del-R, Delco- 
Remy; Dyn, Owen-Dyneto Corp.; N E, 
North East, 

*Nash.—Indicates twin ignition. 
“Bendix starter used. S—Startix equipped. 
§Startix optional equipment, 


L head; H, hori- 
sleeve valve; 


Ste, 
“an 


Zen, 
Str. 
Til, 


Stutz DV 145-inch wheel base 


Cluteh—Borg, Borg & Beck; Br-L, Brown- 
Lipe; Rock, Rockford Machine; Long, 
Long Clutch Company; Rus, Russell 
Mfg. Co. *Bendix Clutch Control. 
tAutomatic clutch optional at additional! 
cost. 

Transmission Make—D, Detroit Gear; WG, 
Warner Gear Company; M, Muncie Gear 
Company; O, Own; W, Warner Corp. 

Transmission Type—DG, Detroit Gear & 
Machine Co.; LGS, The LGS Corp.; F, 
Free Wheeling; 8M, Synchro Mesh; BW 
Borg-Warner; WG, Warner Gear Co.; 
SHG, Synchronized Herringbone Gear; 
Oo, Own. 

Universals—U, Detroit Universal 
S. Spicer Mig. Corp.; O, Own; M, Me- 
chanics Universal Joint Company. 
"Cord using Detroit Universal Products 
and Mechanical Universal] Joint Co. 

Rear Axle—Col, Columbia; Sal, Salisbury; 
Spice, Spicer Mfg. Corp.; Tim, Timken; 
42, Semi-flotation; %4, % floating; F, 
full floating. 
tAdams used on custom models. 

Ratio—*Dual ratio optional; *Hudson 132- 
in. wheel base models have rear axle 
ratio of 5.10. 

Brakes — H, hydraulic: M, 
Bendix, Bendix Brake Corp. 

| with Vacuum Booster. 

| Steering Gear—Gem, Gemmer: Ross, Ross 
Gear und Tool Company; Sag, Saginaw; 
Say-B, Saylor-Beall Manufacturing Com- 
pany; W, Warner Corp.; tRoss used on 
custom models. 

| Rear Springs — S, semi-elliptic; 
elliptic: Cant, semi-cantilever; 
semi-transverse. 

Spring Shackles — Tryon, Willys-Morrow 
Company; Rub B, Rubber Shock Insu- 
later Company; Faf, Fafnir Bearings 
Company; ERS, Eaton Products, Inc.; 
Inlox, Inland Mfg. Co. *Own, front. 
ERS, rear. 

**Using: both Rubber-B and Fafnir. 

Chassis Lubricator—Alem, Alemite; Al-Z, 
Alemite Zerk; Bijur, Bijur Lubricating 
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| Corp Far Farval Myers - Chassis 
Labrisating Co 

Tires—Auburn 8 custom models equipped 
with 17x6.00. 

*Hudson 132-in wheel 
equipped with tires 17x6.50. 
inch wheelbase models have 


tires. 


base models 
Stutz 145- 
20x7.00 


OKLAHOMA LEVY ON 
CONTRACT CARRIERS 
UPHELD BY COURT 


(Continued from Page 1) 

is to be noted that Class 
carriers are those operating as com- 
mon carriers between fixed termini 


or over a regular route, while Class 
B carriers include all other carriers 


| “It 





not operating as Class A and Class | 


C carriers. 

“It is apparent that those operat- 
ing between fixed termini, or over a 
regular route, are less *‘fricult to 
inspect and supervise, and collection 
of fees and taxes is easier than the 
supervision and collection of taxes 
from the periodic motor carrier. 
Each carrier may make the same 
use of the highways, but the ex- 
pense of supervision, inspection and 
collection of fees is much more dif- 
ficult with Class B carriers than 
Class A operators, and the differ- 
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ence in the mileage tax is not dis- 
proportionate to the difference 
the two classes of carriers. 

“In our opinion, the difference in 
the rate charged as mileage tax is 
justified because of the difference 
jin the two carriers and their oper- 
ations, and is reasonable 
|light of the added burdens to the 
enforcement of the motor 
laws. It may be here observed that 


the mileage tax is required of in- 
trastate as well as interstate car- 


in 





ination against either carrier.’ 
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TRUCK MAKERS NOW 
BUYING DIESELS. 


(Continued from Page 1) 


Company is building an addition to 
to in- 


their plant in Columbus, Ind., 
crease their production facilities. 


While the price of a Diesel en- | 


gine truck will be somewhat higher 
than a gasoline job it is claimed 
that the cost of operation 
maintenance is lower. 


Automotive Vehicles 
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| 17x5.50 | 


17x7.00 | steering gear ever devel- 


oped and therefore is the 


| 18x7.00 | easiest steering, regardless 


| 18x550|of the type of tires used. 
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Column to Left 
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gear information. Notice 
the outstanding Ross pres 


18x6.50| dominance. This preference 
18x6.50 | fo,- 


Ross exists not only 
the passenger car field, 
in the truck and bus 


igxg690 the automotive industry as 
18x6.50 | well. 
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Passenger Car figures 
|} are: 


ROSS 
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19 
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The “Franchise tor 


ontinental De Vaux 
m theNews.cc;; Champion 


.ae May Ve 
avatlable in your ctty 
All the world loves a winner. Continental De Vaux is a winner 


in speed contests, hill climbs, and economy runs. It will be a 
sales winner in your territory. 





Twenty-two new world’s records for Class C stock cars, established 
by Continental De Vaux model 80 stock coupe on July 7 and 8 
at Muroc Dry Lake, California, proved the exceptional speed 
performance which all Continental De Vaux models possess. 


The new speed mark of 1,000 miles at a rate of 65.9394 miles 
per hour is likely to stand unbroken by any Class C stock car 
for many months. 





This same Continental De Vaux stock coupe set a record of 8.66 
miles in 14 minutes 39 seconds on the torturous Cushenbury 
grade to Big Bear Lake in Southern California. This steep 

mountain road rises 3173 feet in the 8.65 miles. 

You can pubiicly challenge competitors’ cars in your territory for 

any speed contest with the confidence your Continental De Vaux 

will emerge victor. 

You can assure your prospects that regardless of the tremend- 

ous speed and power possessed by Continental De Vaux, service 

costs are among the lowest for any car regardless of price. 


CONTINENTAL DE VAUX DISCOLUN'YS are LIBERAL 
Continental De Vaux officials are helpful to you in C O Ni T i he ie Nj T A i 
profitably selling Continental De Vaux automobiles. 

Back of Continental De Vaux are the entire 


resources of Continental Motors Corporation, and the 

assurance of the permanency of Continental De Vaux 

as a factor in the motor car industry. 
Write or wire today, to R. H. Mulch, General Sales é 

Manager, Continental De Vaux Company, Grand 

Rapids, Mich. for all facts concerning the franchise. 

PRICES STAK14 At 


v. ©. B. FACTORY TAX EXTRA 





